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Day 1: Become more confident

❤❤ before you start your livestream, you can warm up your voice. Go from very high to 
very low a couple of times.

❤❤ make sure to drink a lot of water before your livestream and also while you are live. 
Otherwise, your mouth might get dry, and you’ll start to make accidental mouth sounds, 
like weird clicking noises

❤❤ be interested in the topic you present. You can’t fake interest. Either you love what you 
do or you don’t. People will always notice the difference

❤❤ stop worrying about how you look or sound. Because after you stop worrying about this 
you’ll finally be able to concentrate on the content you want to deliver

❤❤ remember: weird things will happen anyway. That’s why people actually love lives-
treams so much. They are authentic, honest and sometimes crazy.

❤❤ one easy trick: don’t focus too much on maximizing your authenticity. Instead, think 
about minimizing your fakery. Why are you suddenly talking in this weird high voice? 
Find all things that aren’t natural and remove them the next time.

❤❤ be comfortable with the thought that you don’t have all the answers. In fact no one ex-
pects you to do so. Nobody knows everything, and even an expert can get something 
wrong and admit to a mistake. If a question comes up you don’t know the answer to 
simply say so and add „Make sure to write this question in the comments, and I will try 
to find out and get back to you as soon as possible“. 

❤❤ don’t be afraid to use filling words like „ums“ „ahms“ and other vocal bridges. The more 
you are afraid of them, the more you will use them by accident

❤❤ but here is a short trick on how to actually reduce filling words: whenever you feel the 
urge to say „uhm“ just make a pause instead. Don’t be afraid of these pauses either. 
Watch them as kind of a „white space“. In emails you are using white spaces to make 
the text more readable for your audience, right? So why not use these in your lives-
treams as well?

The key is not to be a better version of yourself, 
but your most authentic self.
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Shall we go on a date?

❤❤ wear the same thing you would wear on a first date. This means: Something nice and 
fancy but also comfortable and your own style. 

❤❤ background: don’t sit in front of a window as this makes your face look really dark. 
Choose a background that’s not too disturbing (I once accidentally had an iron in a 
book-shelf behind me, which looked super weird and definitely not on-brand). You can 
add objects in the background that relate to your topic like a hashtag sign or a nice 
painting

❤❤ don’t look at the camera too much. Looking at it is good but in a normal conversation 
you also don’t stare at other people, right? It’s totally fine to look somewhere else from 
time to time. 

❤❤ You can use notes and look at them from time to time to make sure you’re not forget-
ting something important. Bonus trick: Write your notes in a document on your laptop or 
use Evernote and then look at them during the livestream. This way your eyes won’t go 
far away from the camera and your viewers often don’t even notice that you are looking 
somewhere else.

Remember: 

The more often you do live videos, the better you will get. 
The only way to get better at livestreams, is to do livestreams. 

Just start using them and I am sure, you will see that you actually enjoy them. 
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Day 2: Which software to work with

Basic (but really cool) software

Your smartphone

✚✚ totally fine for the start 

✚✚ you can see likes and comments 

✚✚ always with you 

✚✚ great for live-events

-- it can get shaky 

-- you can’t add your logo

-- you can’t do interviews with other people 

BeLive: https://belive.tv

✚✚ web based, you don’t have to download 
anything, it works on Mac and Windows 

✚✚ has a free trial: 20 minutes livestream,  
twice the week 

✚✚ you can do amazing Q&As, where you can 
highlight the question you are currently  
answering 

✚✚ really cool for face to face interviews.  
You have a green room where up to  
10 people can wait to appear on the live show 

-- the free version works only for Facebook  
and has the BeLive branding on it 

-- there are not as many ways to make it look nice 

-- it’s web based so more glitches can happen

Pricing 
free trial for every package 

Premium 
about $20 per month 
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Ecamm Live http://www.ecamm.com/mac/ecammlive/

Ecamm is a tool you can download on your Mac 

✚✚ really user-friendly 

✚✚ set-up easily 

✚✚ looks amazing with your logo and your  
brand colours

✚✚ you can share your screen, drag and drop  
images into it 

✚✚ if you drag a video into the screen it will play 
automatically 

✚✚ you can see comments, likes and hearts,  
without having to look at a separate monitor 

✚✚ it broadcasts a high-quality video 

-- for Mac user only 

-- adding guests is difficult and can’t be done directly within Ecamm

-- you can’t highlight comments
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Professional software

OBS Studio https://obsproject.com/download

✚✚ free 

✚✚ for Mac, Windows and Linux

✚✚ you can broadcast to Facebook, Youtube, Periscope, …

✚✚ you can set up scenes in advance (transition from a  
„coming soon“ photo, to you speaking, to you and a guest, …) 

-- really not intuitive 

-- complicated to set up 

-- requires a powerful computer 

Other tools 

LiveLeap https://liveleap.com

✚✚ automatically tells people that you are live, for  
example on your profile, on Twitter, LinkedIn, ..

-- $19 per month 

-- it’s a nice gadget but you can also have your VA do that for you.  
Especially the Facebook algorithms prefer when it comes from  
a real person / page and not a third party tool

Reflector 2 http://www.airsquirrels.com/reflector/ 

Sometimes while doing a livestream from your 
desktop you want to show the screen of your 
mobile (for example to explain something about
Instagram stories). This is where this tool comes in.

✚✚ it’s for PC and Mac and iPhone and Android 

✚✚ has a free trial with a watermark, the premium version without the watermark is a $15 
one-time fee 

✚✚ super easy to use. You don’t need to download any app onto your phone
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Day 3: Platform

You should always have individual content on the different platforms. So you normally don’t 
just want to share a livestream from one place to another.

Here is a guide on how to find your perfect platform:

Facebook profile

❤❤ do you use it for your business? 

❤❤ are your Facebook friends interested in your business?

✚✚ you tend to be more natural there (than on a page)

If you are actively participating in other people‘s Facebook groups and potential clients might 
check out your profile, then it’s a great place for (business) livestreams. 

I usually recommend using the Facebook profile as an addition to other platforms. Such as:

Your own Facebook group

When does it make sense to have your own group? 

❤❤ if you have a topic where people want to meet like-minded people (weight loss, busi-
ness, mums, …) 

❤❤ if you have a topic that can be discussed 

❤❤ for members of a (free/paid) program 

❤❤ people are usually really engaged

❤❤ great for a „together“ feeling, community, people get to know each other

❤❤ good if you want to give homework after your livestreams. In Facebook groups, people 
can easily share their work
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Facebook page

✚✚ big (read: huge!) advantage: Retargeting! You can use the videos and the people who 
watched the videos for your FB ads

✚✚ a bit more official

✚✚ people don’t have to join a group first

-- not that interactive

-- no „together“ feeling

Other peoples Facebook groups

❤❤ rule nr. 1: don’t be spammy!

❤❤ great place to do an introduction livestream and explain what you are doing

❤❤ you can join challenges there and do livestreams as part of a challenge

Instagram:

❤❤ the Instagram livestream is part of Instagram stories

❤❤ you can save the live-video in your stories so it will be there for 24 hours 
Once you’ve shared it, you will have a colored circle with a play button around your  
profile picture. (If an Instagram user clicks on your profile they will have the choice  
to either watch your livestream replay or your stories)

❤❤ no description needed, just click and go live

❤❤ TIPP: Pin a comment at the beginning of your livestream to tell people what you’ll dis-
cuss in the livestream: type in a comment, post it, tap on it and choose „pin comment“

❤❤ Afterwards you should always create a post with the key elements and takeaways of 
the livestream and let people know where to find the replay  

In general Facebook pages are more for 
educational livestreams and not so much for challenges.
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-- it’s gone after 24 hours, 

-- can’t be used for an ad strategy

-- usually not as interactive 

✚✚ it has a unique character because it’s there for such a short time 

✚✚ there is not a lot of Analytics of the replay viewers 

Youtube

❤❤ Go to https://www.youtube.com/live_dashboard 

❤❤ Go through the Live Streaming Checklist on top right 

❤❤ You need to use a specific software, such as OBS

❤❤ connect the OBS with Youtube with the info in the Encoder Setup Box 

❤❤ You will go live with OBS and this will stream directly to Youtube 

-- just use this if your audience already is really big there. Otherwise I would always re-
commend Facebook or Instagram

Periscope

❤❤ Periscope was where all this hype about livestreams started. 

❤❤ I recommend you only use this if you are already really into it. Otherwise Facebook is 
your place to be. 

How can you find out which platform to go live at?

❤❤ ask yourself: do I have a launch? do I want to use FB ads? ➞ FB page

❤❤ ask yourself: do I want to do a challenge with homework for the participants?  
➞ FB group

❤❤ ask yourself: do I want to do both? do “What“ on your Facebook page and „How“ in 
your Facebook group or divide it by topic 

❤❤ ask yourself: do I want to do even more? ➞ FB profile as an addition to page or group

❤❤ ask yourself: do I have a big audience on IG ➞ use Instagram
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Day 4: How to sell

Before the broadcast:

To be able to sell within your livestream you want as many people as possible to participate. 
Here’s how to promote your livestream in advance:

❤❤ Cross-posting: use fans you already have  
and tell them when you will go live and where. 
Do this on every platform you are using

❤❤ If you are doing a regular show add it to your 
email signature „Every Thursday you can ask 
me questions here“ and link this to the place 
where it will be

❤❤ when using Ecamm or OBS schedule your  
livestream ahead of time 

Once you go live:

❤❤ The most important thing: Don’t wait until the first people tune in! The first seconds 
are essential for a replay viewer to decide whether to continue watching it or not. So 
start right away.

❤❤ Introduce yourself and name your business and/or your website URL

❤❤ Ask the replay viewers to like the video and share it with their friends 

❤❤ Then when more people tune in, ask them an easy to answer questions, like „Where 
are you from?“. „Give me a number from 1 to 10 - how are you feeling today?“ Because 
FB is based on engagement. The more people are liking the video, the more people 
will see it because FB will show it to more people.

❤❤ People love hearing their name, so reach out to people live.  
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Do 1-2 minutes with the introduction and then go to: 

❤❤ Adding value: 
Give the best tip first! Because that way people stay tuned. 

❤❤ Ask „If you like this tip, I have 4 more. But please make sure to like this livestream.“  

❤❤ Use breaks

❤❤ Use your breaks to sell 

❤❤ Breaks are important, so you want to have them anyways 

❤❤ Screenshare and show your website

❤❤ Interview happy clients - show case studies 

❤❤ Have a giveaway ready where people have to check out your website

❤❤ Add urgency

❤❤ Have a deadline or just some spots you are giving away for a discounted price

❤❤ Do livestreams regularly

❤❤ Add the link to your services in the description and in a comment that you pin

Formula how to end a live-video:

❤❤ Start with a quick recap of the most important points. Afterwards give a sneak-peak of 
the next broadcast. Ask „If you liked this, make sure to follow me to not miss the next 
broadcast.“ 

❤❤ Thanks for watching, I hope to see you again next time (or add date and time).

how to attract paying clients via livestreams
My top 4 secrets 

Have more questions? Contact me!

Find out more about my coaching programme.
Let’s jump on a 100% free, 15-minute, call and talk it through.

Cheers, Sarah ❤
www.getsomemagic.com

https://getsomemagic.com/coaching/
https://getsomemagic.com/contact/

